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Check the appropriate box below if the Form 8-K filing is intended to simultaneously satisfy the filing obligation of the registrant under any of the following provisions:

· Written communications pursuant to Rule 425 under the Securities Act (17 CFR 230.425)

· Soliciting material pursuant to Rule 14a-12 under the Exchange Act (17 CFR 240.14a-12)

· Pre-commencement communications pursuant to Rule 14d-2(b) under the Exchange Act (17 CFR 240.14d-2(b))

· Pre-commencements communications pursuant to Rule 13e-4(c) under the Exchange Act (17 CFR 240.13e-4(c)) Securities registered pursuant to Section 12(b) of the Securities Exchange Act of 1934:
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	on which

	Title of each class
	Symbol(s)
	registered

	Units, each consisting of one Class A Ordinary Share, $0.0001 par value, and one-half of one redeemable
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	LCW.U
	NYSE

	Class A Ordinary Shares included as part of the units
	LCW
	NYSE

	Warrants included as part of the units, each whole warrant exercisable for one Class A Ordinary Share at an
	
	

	exercise price of $11.50
	LCW.WS
	NYSE



Indicate by check mark whether the registrant is an emerging growth company as defined in Rule 405 of the Securities Act of 1933 (Sec.230.405 of this chapter) or Rule 12b-2 of the Securities Exchange Act of 1934 (Sec.240.12b-2 of this chapter).

Emerging growth company ☒

If an emerging growth company, indicate by check mark if the registrant has elected not to use the extended transition period for complying with any new or revised financial accounting standards provided pursuant to Section 13(a) of the Exchange Act. ☐
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Item 7.01.	Regulation FD Disclosure.

As previously announced, Innventure LLC (“Innventure”) will host an Analyst Day for institutional investors and equity research analysts on Monday, April 22, 2024. Attached as Exhibit 99.1 to this Current Report on Form 8-K and incorporated into this Item 7.01 by reference is the presentation that will be used by Innventure at the Analyst Day.

The information in this Item 7.01, and Exhibit 99.1 attached hereto, is furnished pursuant to the rules and regulations of the Securities and Exchange Commission (the “SEC”) and shall not be deemed “filed” for purposes of Section 18 of the Securities Exchange Act of 1934, as amended (the “Exchange Act”), or otherwise subject to the liabilities of that section, nor shall it be deemed incorporated by reference in any filing under the Securities Act of 1933, as amended (the “Securities Act”), or the Exchange Act, except as expressly set forth by specific reference in such a filing.

Additional Information and Where to Find It

In connection with the Business Combination, Learn CW HoldCo, Inc. (“Holdco”) has filed with the SEC a registration statement on Form S-4 containing a preliminary proxy statement of Learn CW, a preliminary consent solicitation statement of Innventure and a preliminary prospectus with respect to the combined company’s securities to be issued in connection with the Business Combination, and after the registration statement is declared effective, the definitive proxy statement/consent solicitation statement/prospectus relating to the Business Combination will be mailed to Learn CW shareholders and will be sent to Innventure unitholders. This Current Report does not contain all the information that should be considered concerning the Business Combination and is not intended to form the basis of any investment decision or any other decision in respect of the Business Combination. Learn CW’s shareholders, Innventure’s unitholders and other interested persons are urged to read the preliminary proxy statement/consent solicitation statement/prospectus and the amendments thereto and, when available, the definitive proxy statement/consent solicitation statement/prospectus and other documents filed in connection with the Business Combination, as these materials will contain important information about Innventure, Learn CW, the combined company and the Business Combination. When available, the definitive proxy statement/consent solicitation statement/prospectus and other relevant materials for the proposed business combination will be mailed to shareholders of Learn CW as of a record date to be established for voting on the Business Combination. Such shareholders will also be able to obtain copies of the preliminary and definitive proxy statement/consent solicitation statement/prospectus and other documents filed with the SEC, without charge, once available, at the SEC’s website at www.sec.gov, or by directing a request to Learn CW Investment Corporation, 11755 Wilshire Blvd., Suite 2320, Los Angeles, California 90025.

No Offer or Solicitation

This Current Report shall not constitute an offer to sell or the solicitation of an offer to buy any securities, or a solicitation of any vote or approval, nor shall there be any sale of any such securities in any state or jurisdiction in which such offer, solicitation or sale would be unlawful prior to registration or qualification under the securities laws of any such state or jurisdiction. This Current Report does not constitute either advice or a recommendation regarding any securities. No offering of securities shall be made except by means of a prospectus meeting the requirements of the Securities Act, or an exemption therefrom.

Participants in the Solicitation

Learn CW, Innventure and their respective directors, executive officers, other members of management, and employees, under SEC rules, may be deemed to be participants in the solicitation of proxies of Learn CW’s shareholders in connection with the Business Combination. Information regarding the persons who may, under SEC rules, be deemed participants in the solicitation of Learn CW’s shareholders in connection with the Business Combination are set forth in the registration statement on Form S-4, including the preliminary proxy statement/consent solicitation statement/prospectus, and will also be set forth in the definitive proxy statement/consent solicitation statement/prospectus when available. Investors and security holders may obtain more detailed information regarding the names and interests in the proposed business combination of Learn CW’s directors and officers in Learn CW’s filings with the SEC and such information is also set forth in the registration statement filed with the SEC by Holdco, including the proxy statement of Learn CW for the Business Combination.
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Cautionary Note Regarding Forward-Looking Statements

This Current Report contains forward-looking statements within the meaning of Section 27A of the Securities Act of 1933, as amended, and Section 21E of the Exchange Act, including statements regarding the parties or the parties’ respective management team’s expectations, hopes, beliefs, intentions, plans, prospects or strategies regarding the future, including the business combination, the parties’ ability to close the referenced business combination, the anticipated benefits of the business combination, including revenue growth and financial performance, product expansion and services, and the financial condition, results of operations, earnings outlook and prospects of Innventure and/or Learn CW, including, in all cases, statements for the period following the consummation of the business combination. Any statements contained herein that are not statements of historical fact may be deemed to be forward-looking statements. In addition, any statements that refer to projections, forecasts or other characterizations of future events or circumstances, including any underlying assumptions, are forward-looking statements. The words “anticipate,” “believe,” “continue,” “could,” “estimate,” “expect,” “intends,” “may,” “might,” “plan,” “possible,” “potential,” “predict,” “project,” “should,” “will,” “would” and similar expressions may identify forward-looking statements, but the absence of these words does not mean that a statement is not forward-looking. The forward-looking statements contained in this Current Report are based on our current expectations and beliefs made by the management of Learn CW and Innventure in light of their respective experience and their perception of historical trends, current conditions and expected future developments and their potential effects on Learn CW and Innventure as well as other factors they believe are appropriate in the circumstances. There can be no assurance that future developments affecting Learn CW or Innventure will be those that we have anticipated. These forward-looking statements involve a number of risks, uncertainties (some of which are beyond the control of the parties) or other assumptions that may cause actual results or performance to be materially different from those expressed or implied by these forward-looking statements, including those discussed and identified in the public filings made or to be made with the SEC by Learn CW, including in the final prospectus relating to Learn CW’s initial public offering, which was filed with the SEC on October 12, 2021 under the heading “Risk Factors,” or made or to be made by Holdco upon closing of the transaction, and the following: expectations regarding Innventure’s strategies and future financial performance, including its future business plans, expansion plans or objectives, prospective performance and opportunities and competitors, revenues, products and services, pricing, operating expenses, product and service acceptance, market trends, liquidity, cash flows and uses of cash, capital expenditures, and Innventure’s ability to invest in growth initiatives; the implementation, market acceptance and success of Innventure’s business model and growth strategy; Innventure’s future capital requirements and sources and uses of cash; that Innventure will have sufficient capital upon the approval of the transaction to operate as anticipated; Innventure’s ability to obtain funding for its operations and future growth; developments and projections relating to Innventure’s competitors and industry; the occurrence of any event, change or other circumstances that could give rise to the termination of the Business Combination Agreement (the “Business Combination Agreement”), dated October 24, 2023, by and among Learn CW, Holdco, LCW Merger Sub, Inc., Innventure Merger Sub, LLC and Innventure; the outcome of any legal proceedings that may be instituted against Holdco, Learn CW or Innventure following announcement of the Business Combination Agreement and the transactions contemplated therein; the inability to complete the business combination due to, among other things, the failure to obtain Learn CW shareholder approval; regulatory approvals; the risk that the announcement and consummation of the Business Combination disrupts Innventure’s current plans; the ability to recognize the anticipated benefits of the business combination; unexpected costs related to the Business Combination; the amount of any redemptions by existing holders of Learn CW’s common stock being greater than expected; limited liquidity and trading of Learn CW’s securities; geopolitical risk and changes in applicable laws or regulations; the possibility that Learn CW and/or Innventure may be adversely affected by other economic, business, and/or competitive factors; the potential characterization of Innventure as an investment company subject to the Investment Company Act of 1940; operational risk; and the risk that the consummation of the business combination is substantially delayed or does not occur. Should one or more of these risks or uncertainties materialize, or should any of our assumptions prove incorrect, actual results may vary in material respects from those projected in these forward-looking statements. All forward-looking statements in this Current Report are made as of the date hereof, based on information available to Learn CW and Innventure as of the date hereof, and Learn CW and Innventure assume no obligation to update any forward-looking statement, whether as a result of new information, future events or otherwise, except as may be required under applicable securities laws.
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	Item 9.01.
	Financial Statements and Exhibits.

	(d)
	Exhibits.

	Exhibit No.
	Description of Exhibits

	99.1
	Investor Presentation, dated April 22, 2024

	104
	
	Cover Page Interactive Data File (embedded within the Inline XBRL document)

	
	
	



SIGNATURE

Pursuant to the requirements of the Securities Exchange Act of 1934, as amended, the registrant has duly caused this report to be signed on its behalf by the undersigned hereunto duly authorized.

	
	LEARN CW INVESTMENT CORPORATION

	Date: April 22, 2024
	By:
	/s/ Robert Hutter

	
	Name:
	Robert Hutter

	
	Title:
	Chief Executive Officer
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Disclaimer

This presentation (the “Presentation”) has been prepared by Innventure, LLC (‘Innventure” or the “Company’) and Learn CW Investment Corporation (‘Leam CW" or the “SPAC") in order to assist
interested parties in conducting their own evaluation of the potential business combination of the Company and Learn CW and related transactions (collectively. the Transaction). The Presentation
does not purport to contain all information that may be required or desired by an interested party in investigating the Company. its business or prospects, or the proposed business combination, and it
shall not be deemed to be a complete description of the state of affairs of the Company historically, at ts stated date or in the future. Portions of this Presentation have been prepared based on
information received from the Company. Leam CW and other sources considered reliable: however, neither the Company nor Leam CW have independently verfied that such information is correct

None of the Company, Leam CW or any of their respective affiates. control persons, officers, directors, employees, representatives or agents make any representation or warranty, express or implied.
a5 0 the accuracy, completeness or reliabilty of the information contained in this Presentation o any other information provided in conjunction with an evaluation of the Company or the proposed
business combination. Only those particular representations and warranties that may be made in relation to any legally binding written definitive agreement signed by the parties relating to the
Transaction, and subject to such limitations and restrictions as may be agreed upon, shall have any legal effect. Conditions and information reported in the Presentation may change without any notice.
and Leam CW. the Company and their respective affiiates and related persons disclaim any responsibility or liability to update the information contained in this Presentation except to the extent
required by applicable law or regulation. In addition, all of the market data included in this Presentation involves a number of assumptions, limitations, projections, estimates and research. Such market
data is necessarily subject to a high degree of uncertainty and risk and there can be no guarantee as to the accuracy or reliabilty of such assumptions.

Caution Regarding Forward-Looking Information

This Presentation contains forward-looking statements. including statements about the parties’ abilty to close the business combination, the anticipated benefits of the business combination, and the
financial condition, results of operations, eamings outlook and prospects of Learn CW and/or Innventure and may include statements for the period following the consummation of the business
combination, including revenue growth and financial performance. Forward-looking statements appear in a number of places in this Presentation. In addition, any statements that refer to projections.
forecasts or other characterizations of future events or circumstances., including any underlying assumptions, are forward-looking statements. Forward-looking statements are typically identified by
words such as “plan,” “believe.” “expect,” “anticipate.” “intend.” “outlook,” “estimate.” orecast,” “project,” “continue,” Could.” “may.” “might,” “possible.” “potential,” “predict,” “should.” “would" and other
similar words and expressions, but the absence of these words does not mean that a statement is not forward-looking

These forward-ooking statements are based on the cument expectations and beliefs of the management of Leam CW and Innventure in light of their respective experience and their perception of
historical trends, current conditions and expected future developments and their potential effects on Leam CW, Innventure and Holdco as well as other factors they believe are appropriate in the
circumstances. There can be no assurance that future developments affecting Learn CW. Innventure or Holdco will be those that we have anticipated. These forward-ooking statements involve a
number of risks, uncertainties (some of which are beyond the control of the parties) or other assumptions that may cause actual results or performance to be materially diflerent from those expressed or
implied by these forward-looking statements, including those discussed and identified in the public fiings made or to be made with the SEC by Leam CW. including in the final prospectus relating to
Leam CW's IPO, which was filed with the SEC on October 12, 2021 under the heading “Risk Factors.” or made or to be made by Holdco upon closing of the Transaction, and the following:

Innventure
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- expectations regarding Innventure’s and the Innventure Companies’ strategies and future financial performance, including their future business plans, expansion and acquisition plans or objectives.
prospective performance and opporturnities and competitors, revenues, products and services, pricing, operating expenses, product and senvice acceptance, market trends, liquidity. cash flows and
uses of cash, capital expenditures, and Innventure’s abilit to invest in growth initiatives:

- the implementation, market acceptance and success of Inmventure’s business model and growth strategy:
- the implementation, market acceptance and success of the Innventure Companies’ business models and growth strategies:
- thatInmventure will have suffcient capital upon the approval of the proposed business combination to operate as anticipated:
- Innventure’s future capital requirements and sources and uses of cash

- Innventure’s ability to obtain funding for its operations and future growth

- developments and projections relating to Inventure’s and the Innventure Companies’ competitors and industries:

the Innventure Companies” ability to meet, and to continue to meet. applicable regulatory requirements for the use of their products, including in food grade applications:

the Innventure Companies’ ability to comply on an ongoing basis with the numerous regulatory requirements applicable to their products and facilties:
- the occurrence of any event, change or other circumstancesthat could give rise to the termination of the proposed business combination agreement

- the outcome of any legal proceedings that may be instituted against Leam CW or Innventure following announcement of the proposed business combination agreement and the transactions
contemplated therein:

the inabilty to complete the proposed business combination due to, among other things, the failure to obtain the required Leam CW shareholder approval

- regulatory approvals:

the riskthat the announcement and consummation of the proposed business combination disrupts Innventure’s current plans:

the abilty to recognize the anticipated benefits of the proposed business combination:
- unexpected costs related to the proposed business combination:

- the amount of any redemptions by existing holders of Leam CW's common stock being greater than expected:

limited liquidity and trading of Leam CW's securiies:

- geopolitical risk and changes in applicable laws or regulations:

Innventure
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- the possibity that Leam CW and/or Innventure may be adversely affected by other economic. business, and/or competitive factors:
- the potential characterization of Innventure as an investment company subject to the Investment Company Act of 140:
- operational risk-and

- the riskthat the consummation of the proposed business combination is substantially delayed or does not occur.

‘Should one or more of these risks o uncertainties materialize, or should any of our assumptions prove incorrect, actual results may vary in material respects from those projected in these forward-
looking statements

Al subsequent written and oral forward-looking statements conceming the business combination or other matters addressed in this Presentation and attributable to Leam CW. Innventure, or any person
acting on their behalf are expressly qualied in their entirety by the cautionary statements contained o referred to in this proxy statement. Except to the extent required by applicable law or regulation
Learn CW and Innventure undertake no obligation to update these forward-looking statements to reflect events or circumstances after the date of this Presentation o to reflect the occumence of
unanticipated events

Market and Industry Data

Certain market, industry and other data used herein have been obtained or derived from third-party sources and publications as well as from research reports prepared for other purposes. Although the
information from these third-party sources is believed to be reliable. none of the Company or its management has independently verified the data obtained from these sources, and no assurances can
be made regarding the accuracy or completeness of such data. Forecasts and other forward-ooking information obtained from these sources are subject to the same qualifications and the additional
uncertainties regarding the other forward-looking statements contained herein

Innventure
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Trademarks

In addition to trademarks, senice marks, trade names. copyrights and logos of Innventure and its subsidiaries contained herein, this presentation contains trademarks, senice marks, trade names,
copyrights and logos of other companies, which are the property of their respective owners. Unless otherwise stated, the use of these other trademarks. service marks, trade names, copyrights and
logos herein does ot imply an affliation with, or endorsement of the information contained herein by. the owners of such trademarks, senice marks, trade names, copyrights and logos.

Additional Information About the Proposed Business Combination and Where To Find It

In connection with the proposed business combination, Lear SPAC Holdco, Inc. has filed with the SEC a registration statement on Form S-4 containing a preliminary proxy statement of Leam CW, a
preliminary consent solicitation statement of Innventure and a preliminary prospectus with respect to the combined company’s securities to be issued in connection with the business combination. and
after the registration statement is declared effective, the defintive proxy statement/consent solicitation statement/prospectus relating to the proposed business combination will be mailed to Leam CW
shareholders and will be sent to Innventure unitholders. This presentation does not contain al the information that should be considered conceming the proposed business combination and is not
intended to form the basis of any investment decision or any other decision in respect of the business combination. Lear CW's shareholders. Innventure’s unitholders and other interested persons are
urged 1o read the preliminary proxy statementiconsent solictation statement/prospectus and the amendments thereto and, when available, the defintive proxy statement/consent solicitation
statement/prospectus and other documents filed in connection with the proposed business combination, as these materials will contain important information about Innventure, Leam CW. the combined
company and the proposed business combination. When available, the defintive proxy statement/consent solicitation statementiprospectus and other relevant materials for the proposed business
combination wil be mailed to shareholders of Leam CW as of a record date to be established for voting on the proposed business combination. Such shareholders will also be able to obtain copies of
the preliminary and definitive proxy statement/consent solicitation statement/prospectus and other documents filed with the SEC, without charge, once available, at the SEC's website at wvw sec gov.
or by directing a request to Leam CW Investment Corporation, 11755 Wilshire Bivd., Suite 2320, Los Angeles, Califormia 90025

No Offer or Solicitation
This presentation shall not constitute an offer to sell or the solicitation of an offer to buy any securities, or a solicitation of any vote or approval, nor shall there be any sale of any such secuities in any

state or jurisdiction in which such offer. solicitation or sale would be unlawful prior to registration or qualiication under the secuities laws of any such state o jurisdiction. No offer of securities shall be
made except by means of a definitive document

Participants in the Solicitation

Innventure, Learn CW and their respective directors, executive officers, other members of management, and employees. under SEC rules, may be deemed to be participants in the solicitation of proxies
of Leam CW's shareholders in connection with the proposed business combination. Information regarding the persons who may. under SEC rules, be deemed participants in the solicitation of Learn
CW's shareholders in connection with the proposed business combination are set forth in the registration statement on Form S-4, including the preliminary proxy statement/consent solictation
statement/prospectus, and will also be set forth in the definitive proxy statement/consent solicitation statement/prospectus when available. Investors and securty holders may obtain more detailed
information regarding the names and interests in the proposed business combination of Leam CW's directors and oficers in Learn CW's filings with the SEC and such information is also set forth in the
registration statement fled with the SEC by Leam SPAC Holdco, Inc.. including the proxy statement of Leam CW for the proposed business combination

Innventure
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launch and develop Inventure Piatform Companies thatexecite those
plans wiha high probabiy of success Previously, he el executive
posEons n private cquiy growth and startup ventures. Coin spent the frst
10 years ofhis career weh XL TechGroup (XLTG), where he managed he
DownSeect process bebre becomng 3 member of seralmanagement
teams for varous XLTG

dagnostes.

Colin eamed an WBA i Sirategy and Entreprencursiip fromUNC Kenan-
Flngler Business Schooland he graduated with amajor in Elecrical
Engincering and mnor n Physics fromDuke Universty.

Suzanne Niemeyer — General Counsel

‘Suzanne serves as General Counselat hnverture. She has over 25 years
of experience providnglegal counsel o publc and private companies. She
has experience advising private cquiy fims and technology comparies wh
respectiothe evaluation, siructure and negofiaion of complex fvestment.
and commercl transactons, as el as reguiatory and corporate matiers

Mot recentl, she was the General Counseland Corporate Secretary for
Mags Captal Pariners, an operational venture captal company wih a focus
on fniech solutons. Previously, she served as a Hanagng Drecior, General
Counsel and Corporate Secretary of Actua Corporation, a publcly traded
company that scquired and operated a portfolo of software-asa-senioe:
businesses. Suzanne began her career a5 an associte n the Corporate
Depariment ofDechertLLP, 2 gobal sw frm.

She holdsa B A in Psychology and Spanish, cum laude, from Duke
Universtyanda 1.0, cumiaude, fromGeorgetown Universay Law C

nter.
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Innventure Introduction

Innventure founds, funds, and operates companies around transformative, sustainable technology solutions acquired
or licensed from Multinational Corporations (MNCs).

° Our business modelis

focusedonfounding and

Closed Loop Model - V‘::'i:::w%i :h:%. i\r:r:;?p
innventure | o
Risk Adjusted

Our goal is to deliver early-

. Investment stage economic benefits
How do we achieve Philosophy - with late-stage risk
success?
a Disruptive Our processisrepeatable,

Conglomerate
Model

scalable and designed to
maximize shareholder
value

!

Innventure
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Innventure

Company Overview

Bill Haskell

Chief Executive Officer
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What is Innventure’s Core Mission?

We intend to transform how multinational
corporations monetize their best technologies
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Successful Track Record of Company Formation

Innventure has launched three companies since inception

2015 2018 2022 2024+
'~ ~ p \
————————E—— —
-/ -/
Innventure 1) =
Compay (D PURECYCLE AEROFLEX < | NewCompany#a#s,...
Polypropylene Liquids Packaging Thermal Management
Technology Recycling Technology Technology Technology Technobgy#4,45.....
MNC Procter & Gamble Procter & Gamble Nokia . diiCInen MNCS Showng
technologies to be commercialized
with aggregate enterprise value
over $750 billion'2
Company
Operations

Ironton Production Plant Westchester Facility Filling Machines. Cooling System Demonstration

(1) PureCycle Technologies became publicin 2021 (Nasdag PCT") and, as of December 31, 2023, Innventure owns lessthan 2% of PCT.
INnventure @) Aesrsste enteprise alus for2 s ands it 1NCs a5 of arch 31, 2024
Source: FaciSet
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Innventure — Achieving Our Core Mission ‘

Key Risks in Company Creation

0 Macro/Market Level

Innventure

Innventure’s business model was

designed to mitigate five of the key ° Adoption

risks historically inherent in high-
growth venture creation

° Technology

o Funding

° Operational Execution

Innventure
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The Closed Loop Model
Systematic mitigation of risks inherent in creating and growing high growth, disruptive companies
a2 p)

Institutional
Access Advantage

DataSet Institutional Data Set
Acces: hnology that is available

market knowledge related t
t need, technolog

ClosedLoop

Model gg

Early Customer Adoption Developed

The MNC is motivated to catalyze early Technology
t becomingan Early Customer

customerand/or faci Adoption

customer base to driv

strategic value

Developed Technology
Funded
patent strat
technical s

3

k and serves as a value creation flywheel

venture
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Innventure’s Economic Value Creation Playbook

Process for systematically scaling our businesses g
7

Evergreen

Consolidated model is
expected to allow cash flows
from operations and

monetizations to fund

Commercialize Innventure going
=) forward
§ MNC becomes early adopter of
>C) technology solution and/or
. P provides endorsement to
© Deploy World- channel partners
Identify Technology ~ Class Team
Solutions Innventure team led by executives

with a track record of scaling

MNC has invested millions of technology businesses

dollars over several years to
develop technology solutions as
well as understands unmet

strategic market need
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The Innventure Strike Zone

° Unmet Customer Need

Leverage MNC data and builtin
adoption to confirm market demand
and identify early customers
mitigating risk for go-to-market
pathway and ensuring customer
adoption

o Path to Economic Return

Targeting opportunities believed to
have the potential for bilion+ dollar
outcomes

Innventur

Proven Industrial Technology ("

Commercial-grade technology
solutions that enable significant,
additional quantifiable value
opportunities

De-Risked Business

Seekingto build businesses
leveraging technology solutions
that have been significantly de-
risked by MNC partners with
benefit of market data

data-centric approach reduces principal risk to scaling and execution

INNVENtUre® ) suchtechnologyhas been demonsiratedas aproofofconceptouthas ot yet been scaled or commerciaized.
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Our View of What Differentiates Innventure's Model

Traditional v
e 2SS - <

Owner Operators X X V4 i v H
Liquidity for
Investors X X v i v i
Ability to i
Redeploy Cash X X v i v i
Flow ] i
eIl anackd Low Medium Low i High |
Success Rate H H

o i Early and growth stage, i
Operatl?nd Limited Limited Metire prodicts and i disruptiveproductsand |
Expertise technology H - i

H chnology i

CostBasis Low High / Leveraged High : Near-Zero g

Innventure does not invest in other people’s businesses; we create, operate and scale them on our own

Innventure
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Value Creation in Action

Systematic approach to found, fund, and operate companies with a focus on transformative, sustainable
solutions acquired or licensed from MNCs

Significant
Acquire or license a proven technology(V from MNC that addresses an monetary and time
expected unmet need investment by MNC

in each technology

PCT®@ has long-term

channel to market through MNC accelerates adoption of technology svtlimplli’y&aGg::";::?

global partners

Founder stage owner-operators have potential to create substantial financial 233x
leverage Return on PCT 6)

Innventure has developed a network of MNC relat ps, as well as the know-how, to repeatably build successful companies

venture
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Benefits to Multinational Companies

MNCs invest hundreds of billions of dollars annually in Research &

Development — much of thatis not commercialized

MNCs spendbillions

developingnew
technology each year

Butthey only
commercialize a small
fraction of promising

projects

>$720B

A growing amount of which
isin thetechnology sector

venture

marl

2

etanalysis

95%"

Percentage of 2.1M active
patentsthatfail to be
licensed or commercialized

The opportunity:
Systematically acquire or
licensethesetechnologies
and launch successful
businesses

Innventure takes a data-and-
value driven approachusing
proprietary access to partner

data to identify and acquire

aluable technologies and then

scale them into successful

businesses

~$1B

Equity value created at
Innventure Companies
sincefounding

Ywww fdiintelience comcortertfeaturelaiobalinnovation-leaders-2022-edition 82527}

MNCsinvestin R&Dto
accessthevalue ofa
particulartechnology

Innventure commercializes
technologiesfrom MNCs,
providing strategic benefitto
the MNCs via adoption ofthe
technology
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Innventure’s Disruptive Conglomerate Model v. Traditional Venture Model

Traditional Venture Capital Company INnventure
Technology Creates a new technology and takes all risk that it wil Inventure starts with a proven technology(" developed by
uimately work the MNC
FundingProfile  Fundsriskiest portion of R&D spend which is the * Benefits from all the capital and time the MNC has already
development and validation of the technology invested into technology development and validation
“CustomerBase&  Organically build a customer base from scratch customer base in the MNC (as well asits

Commercialization

Compan

MNC Innventure

(Earlier Stage / Higher Risk) (Later Stage /Lower Risk)

‘ecycle (Technology Development Through Commercializati

Innventure provides potential for
economic returns with
a later-stage risk profile

TIME SINCE INCEPTION
INNVENEUIE () suchtecmnoiosyhas been semonsrateaasaprootot conceptouthas ot et seen scledor commerciazed
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Driving Success Through Comprehensive Risk Mitigation

Risk Consideration Innventure gation Strategies

Leveraging MNC proprietary market knowledge of unmet need, DownSelect assessment conducts
deep diligence on the technology solution and the market factors that couldleadto its successand

Macro/MarketLevel L
early adoptionby MNCs
Technology Access to advanced MNC-funded technology solution with robust patent protection
Adoption MNCs catalyze early market adoption by becoming first customer and/or providing channel access

Innventure funds early-stage capital investmentleveraging preexisting and significant MNC
Funding investment. Near-zero basisinitial investment creates potential for equity return opportunity and
allows company leadershipteamsto focus on operations

Operational Execution Seasoned leadership team with entrepreneurial, operational, and capital markets expertise in early-
stage companies from inception through commercialization.

Innventure




image26.png
Timeline for Innventure Companies

Repeatable methodology and track record of building highly valued companies within several years of launch

Year0 Year1 Year2 Year3 Year4 Year5 Year6
Technology ronton Plant
transfer produces first pellets

© PURECYCLE o e e — — — — —

Ownership: <2% P&G Patents filed Secured feedstock & Tech Validated — PCT becomes public
offtake agreements FEU production at $1.28 valuation
line completed (NASDAQ: PCT)
Technology Pilot manufacturing ~ Fameccanica partnership  WestChester HQ Tech validated —

transfer capability launched  to scale technology opened commercial fine installed
— — —— E—
P&G Recyclabilty patent Commercial

Ownership: 29.7% granted production level
reached

Technology Optimized design & Securing oftake for
transfer beta testing commercialization
Accelsius is moving at a much

faster pace than its predecessors

i ACCELSIUS” mumm — —

% i Patentsfled  Finalized design
Ownership:66.5° N [) k jq Patnsile E ma"mad“"i 2

(1) PureCycle Technologies became publicin 2021 (Nasdaq: “PCT") and, as of December 31, 2023, Innventure owns lessthan 2% of PCT.
INNVeNture @ innventure owns 22.7% of AefoFiex and 6 5% of Accelsius. Pleasessee the Regisiration tatement on Form S-4/A fled by Leam SPAC HoldCo, Inc. on April 12,2024for moreinformation.
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A %
Innventure )

Strategic Partnerships

.
S

Tom Cripe
Head of Strategic Partnerships
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Perfecting Innventure’s Business Model

Building a stronger innovation model for disruptive technologies by marrying together the best of multinational corporations
and the entrepreneurial world

Multinational Entrepreneurs /
Corporations Start-ups

Market Knowledge Speed & Agility in
andData Operations
Technical Depth and Dedicated 100%
Resources Focus

4+ = nnventure

Willingnessto

Strong P Moat Pursue Disruption

Commercial Links Early Company
d Credential: Capital Market
ancrecertias Expertise

Innventure
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Multinational Corporation Decision Making Process

Corporations unlock material economic value when partnering with Innventure

Multinational CD PURECYCLE AEROFLEX
Corporations =4

No solution available to Desired shipping cost Anticipated the approach of
Why invent the technology? meet desireto increase use of savings and reduction in the “thermal wall” in chip
recycled plastic plastic use cooling
Why not commercialize the Commercializingwaste plastic No desire to vertically Data center market fell
technology internally? technology is off-strategy integrate and limit market outside of strategic focus
opportunity

Incumbents were not
interested in disrupting;
maximize value

Why partner with Innventure? Build technology’s scale Capitalize on previous

and maximize value success and maximize value

Innventure
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Robust Pipeline of Multinational Corporation Relationships

Innventure Value Creation

Active Multinational Pipeline Growth (9

Multinational Corporation

80+% Growth

18 ACTIVE MNC PROSPECTS

+9 MNCs SHARI
OPPORTUNITIES

Dec21 Dec 22 Dec23

The aggregate market cap of the
> MNCs in Innventure's active MNC

pipeline exceeds $3 tilion 2

HINC pipeline as of December 2023
INNVEeNtUre () Actve Muttnational Pipeiine includes: (1) Cument MNC Prospects, (2) MNC's Actively Sharing Opportunities, and (3) Ongoing MNC Partners
(2) Source: Facisel Research Systems as ofMarch 31, 2024
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Innventure

DownSelect®

Colin Scott

Head of DownSelecte





image32.png
What is DownSelect®?

Rigorous analysis to generate outsized risk-adjusted
returns through disruptive company formation
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Innventure’s DownSelect® Evaluation Analysis
DownSelect® Overview
° What Makes a Good Opportunity for DownSelect®?

DownSelect® Case Studies

Historical Opportunity Pipeline

Innventure
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’
Innventure’s DownSelect® Phases
Each phase in the DownSelect® analysis seeks to best assess revenue opportunity, initial and scaled unit economics,
capital requirements and risk. The ultimate output is a potential business launch that has met or exceeded a rigorous set of
checks and balances.

PHASE 1 PHASE 2 PHASE 3 PHASE 4
Opportunity Critical Factor Comprehensive Strategy &
Screen Assessment Quantification Formation
Screenfourkey components Identify, assess, and prioritize Comprehensive review Setthe initial strategy,
ofan opportunity: an opportunity’s critical across all DownSelect® including go-to-marketand
success andrisk factors and dimensions, with a core initial business plan, for the
1. MNC Technology developa plan forin-depth focus on quantitative Innventure Compan‘y. secure
Significant Unmet Market systematic evaluation analysis and strategy of the control of the technology via
Need quantify value, address immediate new value licensing or ownership, and
3. Transformative Technology critical factors for success created for customers createthe new compva1y
Solution ofa new business built
4. Strategic Business Model around the opportunity, and

mitigate risk factors

Quality Score Components continuously inform the analysis across all four phases

Innventure
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DownSelect® Quality Scoring

Helps prioritize evaluation and development of opportunities by integrating
information in an iterative loop across five key interconnected factors

1. Market

Comprehensive assessment of market size,
competitive dynamics and overall attractiveness

5. Capital

Rigorous financial analysis that determines
key milestones and capital requirements
necessary to execute and drive highly
attractive investment returs

Innventure

4. Timeline

Timeline to market and scale that meets
retumn goals and has development plan in
place

2. Value

Quantification of the immediate, new
economic value created for customers,
especially strategic value for MNC partner,
which is critical and can predict early adoption

3. Advantage

Ensure new company has potential to deliver
abreakthrough solution with competitive
advantage and profit that can be maintained
over the long-term, which can position
company for higher probability for success
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Drivers of a Strong Innventure Opportunity

Technology constantly changes business across a diverse set of use-cases. Innventure has extensive experience screeningtechnologies for
commercialization to meet expected unmet market needs. Key market drivers and markets in need of a technology solution are what feed the

initial stage of DownSelect®.

Markets in Need of

Innventure Value Creation Technology Solutions

'@ Consumer Retail,

— Packaging & Distribution
Unmet Market Neod Data Infrastructure &
Telecommunications

1l

h Industrial Manufacturing &
Operations

Technology Solution

8

Clean Energy

Industrial Agriculture &
Chemical Applications

Healthcare & Life Science
Services

Innventure

Economic Value to Customers
Drive Business & Profit Goals

Top Line Growth

+ Revenue capture in new
categories and price points

+ Meetcurrent & evolving
customerneeds

Operating Margin @

*  Optimization of input, labor,
energy, and distribution costs

* Improvedscale and throughput

Risk Management

* Market competition

*  Supply chain insulation

+ Sustainability & regulatory
compliance
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Innventure 2 =

Sustainable Solutions Drive Economic Value

Innventure has built companies that unlock long-term economic value where secular trends required sustainable
technology solutions to address unmet market needs - NewCos design their own sustainability programs to address
specific business needs and optimize long-term performance

@ PURECYCLE"

Purifies and recycles post-industrial
and post-consumer polypropylene
waste back to a near virgin grade
polypropylene, while expecting to use
significantly less energy than
production of virgin polymer (at certain
facilities)@

20 yr

offtake commitments by customers
to buy recycled polypropylene at
premium price

) PoreCycle Techacoges ecae pubc i 121 (et FCT) 1 fecembier 31,212, ayesers i s i 2% of T
v . reeases Bvormble i

@) May not b recycabl i al commntes. Check bcaly

gAEROFLE):(

Liquid packaging that uses up
to 85% less virgin plastic
and is curbside recyclable
where all plastic bottles are
accepted.®)

10X

reduction in shipping volume

compared to empty preformed rigid
bottles while eliminating waste
within the e-commerce channel

tresuts or.cur

ACC=LSIUS

Cooling solution designed to
maximize capacity, reduce
operating costs, and increase
energy efficiency for server,
switching, and edge
environments

49%

expected reduction in energy usage v
legacy cooling systems and opportunity
todensity servers
in data centers.
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DownSelect® Initial Phases

Data-intensive diligence and standardized evaluation steps make the initial phases of DownSelect® highly scalable.
Collaboration with a growing network of MNCs provides initial DownSelect® phases with truly unique market knowledge.

PHASE 1 PHASE 2
Opportunity Critical Factor
Screen Assessment

e —— F——

Market 1) Analyze high-level business,
financial, and technologyissues
Value to determine whether the

opportunity meets key criteria

Advantage 2) Assessand prioritize an
opportunity’s critical model,
success, and risk factors to
createa holistic assessment
evaluation plan

Timeline

. Innventure’sinteraction with MNCs
Capital is the critical competitive edge

Innventure

.ACC=LSIUS

Market definedas data centerand telecom cooling
valued at ~$16B (2022) and growing at ~17% CAGR
through 2030.

Value driven by limits ofincumbentair cooling; critical
needto cool hotter high-performance processors, and
opportunity to densify data centers—lowering OPEX and
driving more revenue/sq. ft. for operators.

Advantage informed by Nokia Bell Labs and developed
robust pipeline of prospects from server OEMs.
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DownSelect® — Risk Avoidance Discipline

Rigorous evaluation of spectrum technology solution led to DownSelect® rejection

PHASE 1 PHASE 2 PHASE 3 PHASE 4
Opportunity Critical Factor Comprehensive Strategy &
Screen Assessment Quantification o tion
Market + Market viability supported by broad use case / large TAM REJECTION
val + Value proved challenging, requiring MNC to co-deploy the
alue technology and provide customer access
Advantage + Advantage highly attractive based largely on low capital requirements to

launch and develop the product. Higher risk hurdie driven by competitive
solutions that would require partnership with MNC to “go-to-market”

- Timeline uncertainty driven by difficulty integrating with MNC network

Timeline and customer base for appropriate and timely marketing
T + Capital requirement low and highly attractive to develop technology
2p and market ready product
Innventure on date was less than 2 years and required capital of less than $1
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The Innventure Strike Zone

° Unmet Customer Need

Leverage MNC data and builtin
adoption to confirm market demand
and identify early customers
mitigating risk for go-to-market
pathway and ensuring customer
adoption

o Path to Economic Return

Targeting opportunities believed to
have the potential for bilion+ dollar
outcomes

Innventur

e Proven Industrial Technology ("

Commercial-grade technology
solutions that enable significant,
additional quantifiable value
opportunities

° De-Risked Business

Seekingto build businesses
leveraging technology solutions
that have been significantly de-
risked by MNC partners with
benefit of market data

ta-centric approach reduces principal risk to scaling and execution

INNVENtUrE® ) suchtechnologyhas been demonstratedas aproofofconceptouthas ot yet been scaled or commerciaized.
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Innventure’s Historical DownSelect® Pipeline

DownSelect® arms Innventure with a scalable ability to evaluate a significant number of opportunities at once.
A wide opportunity set allows for very high capital and return discipline.

Opportunity Pipeline Since Inception

Quantity and quality of
opportunitiesincreaseas

DownSelect®analysis and MNC
partnerships evolve 43
kY]
1
o I H 3
%
15 w
gl B B

2015 2016 2017 2018 2019 2020 2021 2022 2023
=Opportunities  mLeads

Innventure

Opportunities Evaluated Since Inception

127
)
98%
of opportunities don’t pass the
79 DownSelect®rigorous analysis
31
) 16
10
15 3 3 3
.
Phase 1 Phase 2 Phase 3 Phase 4 NewCo

mActive MNC Partners  m Other
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Innventure

Break
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Innventure

AeroFlexx

Revolutionizing Liquid Packaging

Andrew Meyer
Chief Executive Officer
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Value Proposition Transforming the Package Industry

AeroFlexx is a sustainable liquid package designed to leverage the best attributes of both
rigid and flexible packaging to deliver a highly preferred consumer experience, unlocking
economic value for the MNCs while offering significant sustainability benefits

OPERATIONAL ADVANTAGES IMPROVED CONSUMER EXPERIENCE ENVIRONMENTAL IMPACT
- Ships flat before filled Seaksealing valve enables easy =
. opening, precision dose control, = 50-70% less plastic upfront
and eliminates spilsfieaks o reduces the carbon footprint
No molds for caps and package
One-hand squeeze to dispense i
cnly wiiat you need, 50 prociacts S GHG reduction acrosspackaging
astlonger production and transportation
Simplified supply chain, 1 pak % ¥
replaces arigid botte, cap, label, and
induction seal
Reduced landiill waste by
bt Lo (S eliminating virgin plastic, packaging
Optimized for e-commerce, ki neverloes itsshapean materials, and e-commerce waste
V ISTAS Amazon approved won'tbreak required to safely transport liquids

AeroFlexx Presentation] nnventure AnslystDay 42
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Seasoned Management Team

Andrew Meyer — Chief Executive Officer
Andrewis he CEO of AeroFlexcxand Serial CEO for hnventure. He
brings wih i extensive experience n entrpreneural
envionments having spentthe last 15 years wttin 4 different
venture backed technology start-upsthat nciuded value-add exis
suchas an PO and a rade sk to a sirategic partner.

Jim Traut - VP, Finance And Accounting
Jim biings w himextensive experience wiin fnance and
nterprise rsk management snvronments. Before AeroFlen: he
co-founded and served as CEO ofa Cloud-based moton oraphics
video producton sart.up. Jmalso worked for the H. . Heinze
Company for24 years n various global sirategy, accounting, ik,
control aude, due digence, and ethics leadership roks.

Cedric D'Souza— Chief Technology Officer
Cedric s the CTO of AeroFiexxand an entrepreneuralleader wih an
insafible passion forleveraging technology totransform gobal supply.
Chans Cedrichas over 28 years of experence, leadng cuturaly
dverse organizations and projectieams in Asia,Europe, Latin America
‘and North America. Overhis career he has ived in 4 ifferent countries

VeronicaSebald - VP, Quality Control

‘eronica s a certfed biack bet and brings over 18 years m Quaity and
Manufacturing. Veronica's focus & estabishing AeroFiexcs Qualty
Systems, Conirol, and Assurance Plans. She s responsi forthe
Food Safety Systemdevelopment, inplementation and compiance o
reguiatory requrements.

Kevin Green — VP, Commercial

Mait Kevinhiss over 25 years of experience i the development.
and commercaization of sustainable packaging products and
running mutinatonal operatons. Kevin possesses comprehensie
technical, production, and commercial experience i materal
science, inks and coatings, recycing, flexble packaging,and rigid
pactaging along wit the associated manufacturing processes.

¢

:

Kristen Lewis — Director, Marketing

Kaisten Lewis s the larketing Drector and brings more than 15
yesrs of professionalbusiness experience o her ok Krsten has
heid muliple roes, buiing an extensive understanding of
marieting sirateges, operatons, and fnance. She s responsbe
fordriving novative marketing strategies o propel growth and
mariet presence

AeroFlePresentaton] innventure AnalsiDay 43
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Key Milestones

Recycle Ready Announced Joint
Partnership with Achieved BRC Global Material Patent Venture with
Fameccanica Standard (BRCGS) Dynapack Asia
2018 ‘ ‘
‘ 2024

Achieved Interseroh
“Made for Recycling”

Launch in February
2018 by Innventure

AeroFlexx
Industry Awards

Packaging Awards:
Diamond Winner

First commercial converter
and filler line installed,
demonstrating technology
scaled

Second converter line
installed to give commercial
capability to produce
recyclable Paks

Flexible Packaging
Association (FPAY
Highest Achievement Award

Pac Gloval
LeadershipAward
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Substantial Addressable Market

AeroFlexx technology has an estimated $400 billion addressable market across several
market categories:

Personal Care Household Pet Care Food Industrial
Products

AcroFlePresentaton] innventure AnalysiDay 45




image49.png
Proven Business Model

Centralized Manufacturing with Strategically Located Filling Operations

Fillers owned | | Fillers owned by
by the brand co-manufacturers

sellingflat sellingflat
Paks Paks

(AEROFLEX(

Converters owned and
operated by AeroFlexx

AFX in-house |
fillers

| AFX partnered
co-manufacturers

AeroFiex: Presentation| nnventure AnaiystDay
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Growth Roadmap

AeroFlexx expects to expand its global footprint with equipment
being deployed across 3 different regions

CURRENT OPERATIONS EXPANSION PLANS

’AEROFLEX(

AcroFlexxPresentst
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Delivering Increased Sustainability

= ®

VIRGIN PLASTIC PACKAGE CURBSIDE LIFE CYCLE

AVOIDANCE CIRCULARITY RECYCLABILITY ANALYSIS
Significant source reduction by Package can incorporate up to Curbside recyclable where all By eliminating excess packaging material
using upto 85% less plastic versus 50% recycled contentithout plastic botles are accepted® in e-commerce, AFX can deliver 83% less
figid bottle/caplabel altematives compromise waste tolandfils, 69% GHG reduction, and

73% less water use

ALIGNEDWITH GLOBAL INIATIVES

OUSTRY, NNOVATION
AND INRASTRUCTLRE

"=
BELOW WATER

&

e e
iy not 2 oy e o8 S5 e s 3 LK G5ty AeroFlexxPresentation| nnventure AnaystDay 48
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Substantiated by Compelling Data

CONCEPTTESTING PRODUCT IN-USE TESTING

AeroFlexx concepts 56% ~60%
in both dish and body Preference Preference
= for AeroFlexx for AeroFlexx
scored intop 5 I Dish Sou in Body Wash

percentile in

AcuPoll’s database ) D
Overall ratingA+ across
3,000 US consumers What Consumers Love

25% | EnvironmentallyFriendy, Uses LessPlastic

19% | Flexible andSqueezable

Aariee Control 19% | PrecisionDispensing andReduces Waste
[EEEEot) 17% | Easyto Use, Handle andPour
Overall A B 11% | SpillProof
Grade

8% | Seff-SealingTechnology

REAL-TIME MARKET FEEDBACK

Average 4.3 star ratingon

Amazon with pilot launches

1.2.0.0.9/

amazon
~
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Unlocking Significant Brand Value

+ REDUCES SOURCING COMPLEXITY AND TRANSPORTATION COST
+ LOWERS WAREHOUSE AND INVENTORY COST REQUIREMENTS
’ + ISTA-6 AMAZON APPROVED

+ OMNI-CHANNEL READY OFF THE FILLING LINE

+ NEW SIZE AND SHAPE DEVELOPMENT EFFICIENCY

+ TAMPER-PROOF FORPRODUCT SAFETY

AeroFlexx is breaking the paradigm with a sustainable package that
consumers love and adds real value to MNCs’ bottom line

AeroFlexxPresentation] nnventure AnslystDay 50
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Innventure

Accelsius
We Bring the Cool

Josh Claman
Chief Executive Officer
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THE NEED FOR LIQUID COOLING CONTINUES TO
ACCELERATE
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HYPE AND CONCERN - BOTH TAILWINDS FOR
ACCELSIUS

oot Work

Technology Al Will Suck Up 500% More Power in
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SEASONED LEADERSHIP

Extensive Data Center Experience

Josh Claman, Chief Executive Officer
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NEUCOOL METRICS AND BENEFITS

59% Water Consumed NEUCOOL Vaporators can =
= cool the most powerful chips
Payback from Per rack cooling Targeted PUE

savings capability

O

TCO SAVINGS

ENERGY SAVINGS REDUCED CO, EMISSIONS IT SPACE SAVINGS

ny my [
_ Global Warming Potential Vaporator Case to
509 ° %
50% 80% 75% (GWP) ratingfor Neucool Fluid Thermal
dielectricfluid® Resistance

Savings cited are in comparison to air cooling
Source: Honeywell




image63.png
2-PHASE DIRECT TO CHIP IS THE SAFEST + SIMPLEST CHOICE

IMMERSION COOLING

iiliar form

SINGLE-PHASE IMMERSION

TWO-PHASE IMMERSION
Hundr

DIRECT-TO-CHIP COOLING

Familiar form factor
L !

Nell suited to hybrid data centers

SINGLE-PHASE
DIRECT-TO-CHIP
Water-based liquid

Leaks destroy server electronics
Contaminants and corrosion
from liquid

Requires colder chiller water &
higher flowrates to cooler
higher TDP chips/servers(>$)




image64.png
ACCELSIUS NEUCOOL: THE BEST OVERALL THERMAL
PERFORMANCE

Greatest Lifetime Value

rect
/NeuCool

Volume of Two-Phase N/A N/A

Coolant

Flow N/A N/A LPM

cool ming 0.7
of 100 00 100 80

rermn

{Upto max TDP cooled)

i Grid, Analysifrom Dell CTO Offic

sirternal Tests, Childyne, The Gannet Group





image65.png
COVERING ALL REQUIRED DIMENSIONS
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Financial Model & Reporting
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Chief Financial Officer
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How Will Innventure Report?
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Key Tenets to Innventure’s Expected Financial Profile

A model of launching high-growth ventures with strong profitability metrics and substantial addressable markets
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Innventure’s Capital Allocation Strategy
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lllustrative Innventure Value Creation Model
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Evolution of Ownership Structure

Innventure intends create additional value for shareholders by maintaining majority control of future NewCos
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Public Market View of Holding Company Platforms

Public markets have assigned a premium valuation for holding companies that invest in strong, market-leading and transformative operating
companies
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Multi-Modal Value Creation

Innventure’s systematic creation of high-growth businesses aims to create a laddered portfolio of disruptive
companies
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